
INTRODUCTION:

23-24 November 2023, Amsterdam, Netherlands

us in Amsterdam or online for this must-attend global event.
industry and making the most of existing and developing wind technologies. Join
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The Forum will provide an ideal space for networking with the key industry


competition and make a step toward the coal-free future.
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EDF, France

Head Of Renewables Offshore Wind R&D project leader


Marie Renner


Engie, Belgium

Head Asset Management and Procurement


Jan De Groof


Ramboll, Germany

Head of Offshore Wind Asset Management Global Wind


Ursula Smolka


wind:research, Germany

Managing Director


Dirk Briese


10.10 - Opportunity to learn about the sponsor solutions, interactive networking session and coffee break

DAY 1 - Thursday 23rd November 2023

 Overview of key innovations in maintenance 4.

 Challenges in calculating the return of investment

 Selected use cases in offshore wind 



ance m perfor&Mprove Oms to iIKPpplication of A

IKPented mplemntroduction of iI

house designed data warehouse and infrastructure-ented inmplemOverview of the i

nd of the first dayE.40 61

eserved for a sponsorR14.40 

ation minfor

ade -m by the provision of tailor&Mhouse O-ation of inzim Opti:petencemnsourcing of digital coI.10  61

anufacturing processmustainability of wind blade S.40 51

 inherent to operationalmind turbine drivetrain reliability froW.10 51

es with itm and challenges that co

s
ind energy is set to develop and what are the riskWow the H : focus on the supply chainA.10 31

est practices in reducing costs and achieving operational efficiencyB.40 31

?le manufacturingbual sustainaqility eb  Does material sustaina

scale manufacturing proces-lade production change largeble wind bow will sustainaH  

eloping materialvisting and dex a focus on e–lades b  The future of wind 

ationzM optimiO&e strategies for veffecti-  Finding the most cost

M costO&ringing down beloping technologies in v  The role of de

ers in cost reductiovdentifying the leading driI  

  Finding potential solutions and optimising supply chain across your organisation

  Analysing the major challenges in wind supply chai

Verbund, Austria

Performance Analyst


Martin Gruber


Cartflow, Italy

CTO


Michele Damiano


NREL, USA

Senior Research Engineer


Shawn Sheng


Voltalia, Brazil

Asset Management Director


Amaury Neto


Rystard Energy, Norway

VP PM Wind Solutions


Muhammad Bilal
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EnwB, Germany
Manager Operations Offshore Wind

Friedrich von Storch


Apraava Windfarms Energy Private Limited, India
Head Operations &amp; Maintenance (Wind Assets)

Niraj Shah


Statkraft, Denmark
Head of Procurement: Offshore Wind

Javier Torrijos


Vattenfall, Netherlands
Head of Performance Analysis and Improvements

Clym Stock-Williams
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DAY 2 - Friday 24th November 2023
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SSE Renewables, UK

Offshore Wind - Operational Excellence Manager


Adam Blake


Wind Catching Systems, Norway

CEO & Co-Founder


Ole Heggheim


ORE Catapult, UK

R&D Engineer – New Materials


Peter Kinsley


DTU Wind, Denmark

Head of Section Structural Design and Testing & Project Manager


Kim Branner


BAYWA R.E. ESPAÑA, Spain

Managing Director


Santiago Lopez
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REGISTRATION CODE: GM0188

Please complete this form, scan and send to:

 

DELEGATE(S) INFORMATION

E-mail: 

Allan Bernard

 allan.bernard@conference-nrg.com

:
Ms. Mrs. Mr. Name:
Surname:
Job Title:
E-mail:

Ms. Mrs. Mr. Name:
Surname:
Job Title:
E-mail:

Ms. Mrs. Mr. Name:
Surname:
Job Title:
E-mail:

COMPANY INFORMATION:
Organisation:
VATnumber:
(VAT No. for EU members / Tax number for non-EU members)

MobileNumber:
Office Phone Number:
Fax Number:
Email:
Address:
City:
Country:

AUTHORISATION AND ACCEPTANCE
OF TERMS & CONDITIONS:

Name:

Date:

Signature:

This booking is invalid without a signature authorisation.
The signatory must be authorised to sign on behalf of the contracting organisation.

Terms and Conditions:
By submitting this signed booking form, I agree that the following terms and conditions have
been read thoroughly and the content is well understood.

Payment Conditions:
Payment should be made in full immediately after submitting the signed booking form. Payment should
always bemade in Euros unless indicated otherwise. STMI Forum accepts all kinds of credits cards. Although
the preferredmeans of payment is credit card, in a few cases the bank transfer option may be allowed ONLY
on condition that the payment is made within 10 working days upon receiving the proforma invoice. The
fee of the event includes the possibility to download speakers’ presentations, access to the conference hall
& materials, refreshments, lunches and snacks. Each delegate will be responsible for their own hotel
accommodation and travel expenses, however STMI Forumwill negotiate and offer the best possible hotel
rates for its delegates in the same 4-star or 5-star hotel in which the event will take place.

Substitution Policy:
Substitution of delegate(s) is possible at any time without any extra fees. Nevertheless, STMI FORUM would
need at least 3 days prior to the event to make arrangements for the substitute(s).

Cancellation Policy:
Incase a delegate would like to cancel their participation for some unexpected eventualities, such
requests must be submitted in written and sent by post 4 weeks prior to the event in order to obtain a full
credit note for any future event organised by STMI Forum. The fees charged are strictly non-refundable. If
STMI Forum would decide to cancel an on-going event, the delegate would receive a 100% refund of their
payment. Non-attendance, otherwise referred as a “no show” does not signify cancellation. STMI Forum
will not be held responsible for events cancelled for reasons beyond its control such as natural disasters,
accidents, sabotage, trade or industrial disputes, outbreak of disease, hostilities, terrorism, etc. However, a
full credit note would be given in each of thesecases.

Data Protection:
STMI Forum agrees to keep clients’ information confidential in its database. The client gives STMI Forum
the authority to keep their information in its database and use the information in anyway necessary in
connection with the event, otherwise consent should be sought. Client information will be removed
immediately after receiving a written request by post.

PLEASE NOTE:
All booking forms submitted without a signature are considered invalid. STMI Forum reserves the right
to postpone the event to a later date or make changes to the location or confirmed speakers. If a client
decides to cancel their participation for these reasons the client will receive a full credit note which
covers the amount paid to attend any future event organised by STMI Forum. The hotel informationmay
not be provided at the time of booking but should be ready at least one month prior to the event. In
such case, please bear withus.

Copyright:
The information included in this agenda is strictly meant for the company or person who directly received
this agenda from STMI Forum. Under NO circumstance should this agenda be published on the internet or
bemade available to the general public without the prior consent of STMI Forum. All intellectual property
rights in all materials produced and distributed by STMI Forum in connection with this event are expressly
reserved and any unauthorised duplication, publication or distribution is strictly forbidden.

Standard In-person Registration Fee (per pass)
Virtual Pass(Attend Online)
Speaker Package
Group reservation 3 tickets and more per pass

= € 2899

= € 2499

= € 3999

= €1999

| allan.bernard@conference-nrg.com
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